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"CTPATETMM 1 OCOBEHHOCTH B2B U B2G ITEPET'OBOPOB:
K/IIOYEBBIE QJIEMEHTDBI JEJIOBOI'O B3BAUMOJAEUCTBUA"

ITaxpam Paiizuen

Maructpant ®enepajibHOro rocyIapCTBEHHOTO

aBTOHOMHOT'O 00pa30BaTeIbHOTO YUPEXICHMUS

BBICIIETO 00pa30BaHUS "MOCKOBCKUI TOCYIapCTBEHHBIN MHCTUTYT
MEXIYHAPOIHBIX OTHOLICHUI (YHUBEPCUTET)

Mup Poccuiickoii Penepan”

TalmkeHTCKUiA uaman

shakhramfayziev@gmail.com

Annomayus: B dannoli cmamove paccmampuearomcs ocobeHHoOCmU U cmpameuu
nposedenuss B2B (Business-to-Business) u B2G (Business-to-Government) nepe2ogopos.
Iloouepkusaemces eaxcHocms muamenvHol NO020MOBKU, AHAAU3A UHMEPECO8 CHOPOH,
YCMAaHOBACHUS 008EPUMENbHBIX OMHOUEHUL U UCHOAb308AHUS OGHHbIX U AHAAUMUKU O
docmudcenus ycneuiHolx 0oeosopeHnocmell. Ilpueedenvl npumepsl yCneuiHvix nepe2oeopos,
UANIOCMPUDPYIOWUE NPAKMUYECKoe NPUMeHeHUue paccmompeHHbvlx cmpameeuti. Cmamos
nooduepkueaem 3navenue B2B u B2G nepecosopoé oasa pazeumus busneca u ¢opmuposanus
YCMOU4UBbIX 0e108blX OMHOULCHULL.

Knarwuesvie crosa

B2B nepecosopvr, B2G nepecosopbi, 0enoevie omHouleHus, cmpamesus nepecosopos,
no02omoeKa K nepecoeopam, OU3HeC-KOMMYHUKAUUU, 20CY0apCcmeeHHbvle KOHMPAKmbl,
aHaiumuka 8 nepezoeopax, dogeepue 6 Ou3Hece, YCHeulHble Nepecosopbl.

B2B (Business-to-Business) 1 B2G (Business-to-Government) nmeperoBopbl SIBJISIIOTCS
KJIIOYEBBIMU 3JIEMEHTaMU JIJ1s1 pa3BUTUSI OM3Heca U (DOPMUPOBAHUS YCTOMUMBBIX I€JIOBBIX
OTHOLLIEHUIA. DTU TIEPEroBOPHI MPEANoJIaraloT B3auMOACHCTBUE MEXIY ABYMS MU OoJiee
opraHuzauusamu (B ciaydae B2B) wiay mexay 6M3HecoM M rocy1apCTBEHHBIMU OpraHaMu
(B cayyae B2G) ¢ menblo JOCTUXXEHMSI B3aMMOBBITOJHBIX COTrjlallieHuil. B maHHOM
CTaTbe Mbl PACCMOTPUM OCOOEHHOCTM M CTpaTerum, cBs3aHHble ¢ B2B u B2G
MeperoBopaMm, a Takxke MX 3HAUMMOCTb B COBPEMEHHOM J€JI0BOM MUPE.

1. Oco6ennoctn B2B neperoBopon

1.1 Lenu u 3amaum

OcHoBHag 1eab B2B neperoBopoB 3aK/I04aeTCsd B YCTAHOBJICHUHN TOJTOBPEMEHHBIX
MapTHEPCKMX OTHOLIEHUI, KOTOPbIe MOTYT IPUBECTU K YBEJIMYEHHUIO TPOJaAX,
pacIIMpeHUI0 PHIHKOB COBITA, YIYYIIEHUIO KayecTBa MPOAYKIUU U YCAYT. BaxkHbIMU
3aJa4aMu SIBJISIIOTCS:

- JlocTuzkeHre B3aMMOBBITOIHBIX YCJIOBUM COTPYIHUYECTBA.

- OnpeneneHue 0ObEMOB M YCJIOBUI MOCTAaBOK.

- OOcyxImeHue LIEHOBOW MOJWUTUKMU M YCJIOBMIA OILIATHI.

- BbigBieHue u pellieHrMe MOTEHLMATIbHBIX MPOOJIEM.

1.2 ITogroroBka Kk B2B neperoBopam

KitoueBbIM 3TanoM sIBJISIeTCS TIIATeIbHasl MOATOTOBKA, BKJIIOYaloIas:

- HMB3yyeHue pblHKa U aHAIU3 KOHKYPEHTHOW CpPEIbl.

- COop uHpopMaLMM O MapTHEPE, €ro MOTPEOHOCTIX U BO3MOXKHOCTSIX.
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- OmnpeneneHue 1ejaeid U CTPaTErMU MEPETOBOPOB.

- IloaroroBka KOMMEPYECKOTO MPEMIOXKEHUS U apTyMEHTOB.

1.3 IIpoBeneHue meperoBOopoB

Bo BpeMs1 meperoBopoB BaxKHO:

- YMeTb 4eTKO M yOemuTeNbHO M3J1araTb CBOIO IO3UILIMIO.

- BHumarenbHO ciyliaTh U MOHUMATh MTOTPEOHOCTHU MapTHEPA.

- HMmerb rMOKOCTD IS HAXOXAECHUS KOMIIPOMMCCOB.

- OnepaTMBHO pearupoBaTh Ha BO3ZHMKAIOIIME BOIIPOCHI U MPOOJIEMBI.

1.4 3aBepiiieHrE MEPErOBOPOB

3aBeplIalIIUM 2TAllOM SIBJISETCS MOAINMCAHUE TOTOBOPOB M COINIAlIEHU. BaxkHo
TaK>Ke TJTAaHMPOBATH MTOCEAYIOIIME IIAarW MO peaTn3alui JOCTUTHYTBIX JOrOBOPEHHOCTEN
Y MOHUTOPHMHTY UX BBITTOJHEHUS.

2. OcobenHoctu B2G mnieperoBopoB

2.1 Llenu u 3amaum

B2G mneperoBopbl HamnpaBJIEeHbl Ha YCTAHOBJEHHE B3aUMOIECUCTBUS C
rOCyIapCTBEHHBbIMM CTPYKTYpaMu, 4YTO MOXET CIIOCOOCTBOBAT:

- IlomyyeHu1o rocynapCTBEHHBIX KOHTPAKTOB.

- JlocTymy K rocy1apCTBEHHBIM IIPOTpaMMaM U JbrOTaM.

- YCTaHOBJIEHUIO JOJTOCPOYHBIX NAPTHEPCKUX OTHOIUEHUI C OpraHaMM BJIACTH.

- Henu u 3amauu neperoBopoB: OcHOBHAas 1eab B2B meperoBopoB 3akioyaeTcs
B JOCTWMKEHMU B3aMMOBBITOAHBIX YCJIOBUI COTPYIHMYECTBA. DTO MOXET BKIIIOYATH
00CyXeHne 0ObEMOB MOCTABOK, LEHOBOM MOJWTUKMU, YCJIOBUM OIUIATBI U APYTUX
aCIIeKTOB, HAIIPABJICHHBIX Ha YKPEIUIEHNE MapTHEPCKUX OTHOILIECHUIA.

- ITlomroroBka K meperoBopam: KiiroueBBIMM MOMEHTAMM MOATOTOBKHU SIBISIIOTCS
aHaJIM3 PbIHKA M KOHKYPEHTHOM CpeAbl, M3yYeHUE MOTPEOHOCTE M BO3MOXHOCTEM
MapTHeEpa, a TAKXKe ONpeAeaeHe CBOMX LEJIEH U CTpaTeruu BeIeHUSI IEPETOBOPOB. ITO
noMoraeT 3(@MEKTUBHO apryMEHTUPOBATb CBOM MNPEIJIOXEHMUS W pearupoBaTb Ha
W3MEHEHHUSI B MPOLECCe OOCYXKICHUIA.

- IlpuHUMITBI BeAeHUS TIEperOBOPOB: BaxkHO yMeTh YE€TKO 1 yOeIUTEIbHO U3J1araTh
CBOIO MO3UIINIO, AKTUBHO CIYIIATh COOECEAHMKA, HAXOIUTh KOMIIPOMUCCHI U OITEPATUBHO
pelaTth BO3HMKAIOIIME BOMPOCHI. [MOKOCTh M TOTOBHOCTh K agalTalliyd UTPAIOT
KJTIOYEBYIO POJIb B TIOCTVMDKEHUM B3aMMOBBITOAHBIX COTJIAIICHUMA.

- 3aBepieHue neperopopoB: @UHANBHBIN 3Tall BKJIIOYAET MOAMMCAHKUE TOTOBOPOB
W COINIAlIEHWI, a TaKXe IUIAaHMPOBAHME ITOCIEAYIOLIMX IIAaroB IO pealu3aluu
JIOTOBOPEHHOCTEN M KOHTPOJIIO UX BBIITOJHEHMS.

OCHOBBIBasICh Ha 3TUX aCHEKTaX, KOMIIAHUU MOTYT 3((EKTUBHO BECTU AECIOBBIE
neperoBopbl B pamkax B2B B3anMoaeiicTBYSI, YTO CIIOCOOCTBYET PA3BUTUIO U YKPETIJICHUIO
nX OM3HEC-OTHOIUECHUM.

2.2 TloaroroBka Kk B2G meperoBopam

[ToaroToBUTENbHBIN 3TANl BKIIOYAET:

- HMByyeHue 3aKOHOIATEJbLHBIX U PETYISITOPHBIX TPEOOBAHUIA.

- AHanM3 TeKylIMX ToCyIapCTBEHHBIX IpOrpaMM U TEHAEPOB.

- OmnpenelieHUe CTPAaTeTMYECKUX MHTEPECOB U LEJECHA.

- IloaroroBka HEOOXOAMMON JOKYMEHTALIMU W MPEIJIOXEHUIA.

B2G (Business-to-Government) meperoBopbl IpeacTaBIsIIoT CO00i crieun@puuyecKuii
TUIT JEJOBBIX B3aMMOIEMCTBUII MEXAy YaCTHBIM CEKTOPOM M TOCYIapCTBEHHBIMU
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opraHamu. BoT ocHOBHBIE ocoO6eHHOCTH B2G meperoBopos:

I.llenn u 3agaum nieperoBopoB: OcHoBHas 1eb B2G neperoBopoB 3aKJIr0yaeTcs B
YCTAaHOBJIEHUU [IOJITOCPOYHBIX M B3aUMOBBITOJHBIX OTHOIIECHMI MEXIY YacCTHBIM
OM3HECOM U TOCYJAapCTBEHHBIMM CTPYKTypaMu. DTO MOXET BKJIIOYaTh MOJydyeHUE
rocydapCTBEHHBIX KOHTPAKTOB, yUacTHe B TOCYIapCTBEHHBIX IMpOorpamMMax, MmojaydyeHue
JIbTOT WIN TOAJIEPXKKMU.

2.IloaroroBka K meperoBopam: DTam noaroroBku B B2G meperoBopax Tpebyer
TIIATEILHOTO U3YYEHMST 3aKOHOIATEIbHBIX U PETYJISITOPHBIX aCMIEKTOB, aHaIM3a TEKYIIIUX
roCcyJapCTBEHHBIX IporpaMM M TeHaepoB. Kpome Toro, HeoOXOAMMO OIpeneUTh
CTpaTerMuyecKre MHTEePEeCchl M LM KOMIIAaHMU B KOHTEKCTE COTPYAHMUYECTBA C
rocyaapCTBEHHBIMU CTPYKTYpaMU.

3.0cobeHHoCTH BeneHus meperoBopoB: B xone B2G meperoBopoB Ba>kKHO yYUTHIBATh
cneur@uKky padboThl TOCYAapCTBEHHBIX OPraHOB, MX TPeOOBaHUS K IMPO3PayHOCTU U
COLIMAJIbHOM OTBETCTBEHHOCTU. DTO TaKXKe BKIIIOYAET MOHMMAaHUE TMOJUTUYECKUX U
COLIMAJIbHBIX aCIEKTOB MPOEKTOB 1 MPOTPaMM.

4.3aBepuieHue neperoBopoB: Ilocie ycrnelmHoro 3aBeplleHUSI IIEPEroBOPOB U
JOCTUXXEHMSI COorJlallieHUi, HEOOXOAMMO 3aKJIIOUUTh TOCYIapCTBEHHbIE KOHTPAKThl U
cornameHus. BaxHo Takxke obecneyruTb COOMIOAEHUE BCEX 3aKOHOMATEIbHBIX HOPM U
TpeOOBaHMIi B MPOLIECCE BHIMOJHEHUSI JOTOBOPEHHOCTEM.

5.Crpateruu u Taktuku: B B2G meperoBopax KJIIOUY€BBIMU CTPATETUSIMU SIBJISTFOTCS
YCTaHOBJICHUE JOBEPUTEIbHBIX OTHOLLIEHUI ¢ TOCYIapCTBEHHBIMU OpraHaMu, TPaMOTHOE
WCIIOJIb30BaHUE JAHHBIX M aHAJUTUKU JJISI apryMEHTalluu TIPeIIOXKEHMIA, a TakKxKe
I'MOKOCTh M CITOCOOHOCTh K aJanTallui K U3MEHSIIOIMMCS YCIOBUSIM.

Takum ob6pazom, B2G meperoBopbl MrparoT BaXXHYK pojb B (POpMUPOBAHUU
JOJITOCPOYHBIX CTpaTerMuyecKrX MNapTHEPCTB MeEXIY YaCTHBIM CEKTOPOM U
rocydapCTBEHHBIMU CTPYKTYpaMu, CIIOCOOCTBYSI Pa3BUTHUIO U peau3alliv KIIHOUYEBBIX
MPOEKTOB U TIPOrpaMM.

2.3 IlpoBeneHue meperoBopoB

[Tpu npoBeneHrn B2G meperoBopoB BaKHO:

- Ilonmmats crienupuky paboThl TOCYyIapCTBEHHBIX CTPYKTYD.

- YuuThIBaTh MOJUTUYECKHUE U COLIMATbHBIE ACTEKTHI.

- CrpouTb KOMMYHUMKAIIMIO Ha TIPUHLIMIIAX MPO3PAaYHOCTU Y B3aMMHOI'O YBAXKECHUSI.

- ApryMeHTMPOBaHHO MPEACTaBJISITb CBOU TNPEIJIOXEHUS U MX BBITOIBI IJISI
rocyiaapcTaa.

2.4 3aBepilieHHE MEPErOBOPOB

3aBepllieHHe MEPEroBOPOB MpeanosiaraeT MoANMCcaHue rocyIapCTBEHHBIX KOHTPAKTOB
u cornameHuii. Heobxomumo Takxke o0ecrednuTb COOIOAEHNWE BCEX 3aKOHOAATEIbHBIX
HOPM U TpeOOBaHUI B MPOILIECCE BHIMOJHEHUSI JOTOBOPEHHOCTEN.

3. Crpareruu u Taktuku B B2B 1 B2G neperosopax

3.1 AHaau3 UHTEPECOB CTOPOH

BaxxHoi1 yacTbhl0 YCHEIIHBIX IEePEeroBOPOB SIBISIETCS MOHMMAaHUE WHTEPECOB U
noTpeOHOCTE 00eMX CTOPOH. DTO MO3BOJISIET HAXOAUTh B3aMMOBBITOAHBIC PELLIEHUST U
n30eratb KOH(QJIUKTOB.

3.2 YcraHoBI€HUE TOBEPUS

Jst yCTaHOBJIEHMSI OJTOCPOUHBIX EJOBBIX OTHOILIEHUM HEOOXOAUMO CTPOUTH
JIOBEPUTEIbHBIE OTHOILLIEHMSI, OCHOBAaHHBIE HAa YECTHOCTHU, OTKPBHITOCTM U B3aMHOM
YBaXXECHUU.
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3.3 YMeHue cayliath U aganTupoBaThCs

BaxxHO He TOJILKO YMETb BbIpaxkaThb CBOIO MO3MUIIMIO, HO M BHUMATEJbHO CIIYLIATh
napTHepa, IIOHUMAaTh €ro apryMEHThI M aIallTUPOBATh CBOIO CTPATETUIO B 3aBUCUMOCTH
OT XOJia TIePEroBOPOB.

3.4 Vcnonb30BaHUE JAHHBIX U aHAJIUTUKU

ITonroroBka K nmeperoBopaM AOKHA BKJTIOYATh aHAJIU3 JAHHBIX U PIHOYHOM CUTYaLlWU.
DTO0 MOMOXET OOOCHOBAaHHO apryMEHTHPOBATb CBOM MPEAIOXEHUS U NPUHUMATh
B3BELLICHHbBIC PEIICHUS.

4. ITpumepn! ycnemHsix B2B 1 B2G nieperoBopoB

4.1 ITpumep ycnemHbix B2B neperoBopos

KomnaHusi A 3akiaouniia BBITOAHOE COIJIAlIEHWE ¢ KOMIaHueld B Ha mocTtaBky
WHHOBALIMOHHOrO 000pynoBaHus. biaarogaps TIaTeabHOM IMMOATOTOBKE Y MOHUMAHUIO
MOTPEOHOCTEN MapTHEpa, YHAaJIOCh AOTOBOPUTHCS O TMOKHUX YCIOBUSIX OIJIAThI U
JMOMOJTHUTEIbHBIX CEPBUCHBIX YCIIyrax.

4.2 Ilpumep ycnewmHsix B2G mieperoBopoB

Kommanwms X BeIurpasia TEHAEP Ha CTPOUTEIBCTBO COLIMAIIBHOTO OOBEKTA, MPEIJIOKUB
JIYYLIME YCJIOBHUS IO KAayeCTBY M CPOKaM BBINOJHEHUs pabor. B xome meperoBopos
ObLIM YYTEHBI BCE TPEOOBAHUS 3aKOHOJATEILCTBA U COLIMAIIbHBIE ACIEKThI MPOEKTA.

3aKyIroueHue

B2B u B2G nieperoBopsI SIBJISIIOTCS BaXXKHBIMU MHCTPYMEHTAMM JIJTSI pa3BUTHSI OM3HECa
W YCTAHOBJICHUSI YCTOMYMBBIX IEJIOBBIX OTHOLICHUI. YCIEX MeperoBOPOB 3aBUCUT OT
TIIATEJIbHOW IMOATOTOBKM, MOHMMAHUS WHTEPECOB CTOPOH, YMEHHUS CAylIaThb U
anarTUPOBATHCH, a TAKXKE OT MUCIOJIb30BAHUS TAHHBIX U aHATUTUKU. [IprMephl yCIeIHbIX
MEPEroBOPOB MOATBEPXKAAIOT, YTO MpPaBUJIbHASI CTPATErUsl U TAKTUKA MOTYT MPUBECTU
K 3HAQYUTEJIbHBIM pe3yJibTaTaM U JOJTOCPOYHBIM MapTHEPCTBAM.

B2B u B2G nieperoBopsI SIBJISIIOTCS BaXXHBIMU UHCTPYMEHTAMM JIJTSI pa3BUTHSI OM3HECa
W YCTAHOBJICHUSI YCTOMYMBBIX IEJIOBBIX OTHOLICHUI. YCIEX MeperoBOPOB 3aBUCUT OT
TIIATEJIbHOW IMOATOTOBKM, MOHMMAHUS WHTEPECOB CTOPOH, YMEHHUS CIylIaThb U
afarTUPOBATHCH, a4 TAKXKE OT MUCIOJIb30BAHUS TAHHBIX U aHATUTUKU. [IprMephl yCIeIHbIX
MEPErOBOPOB IMOATBEPXKAAIOT, YTO MpPaBUJIbHASI CTPATErUsl U TAKTUKA MOTYT MPUBECTU
K 3HAQYUTEJIbHBIM pe3yJibTaTaM U JOJTOCPOYHBIM MapTHEPCTBAM.

CnMCoK MCIOJIb30BAHHO JTUTEPATYPbI:

1.JIxxum Kamn PaGora ¢ kineHToM

2.CnoBapp mapkerosnora. Uro takoe B2B, B2C u B2G https://skillbox.ru/media/
marketing/slovar-marketologa-chto-takoe-b2b-b2c-i-b2g/

3.https://btbsales.ru/stati/kniga-o-peregovorah/
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